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EDITORIAL

Gerhard Rall Sylvia RallHans-Michael Weller

What a year!

Dear customers, dear employees, and dear friends,

Incredible how the world has changed in recent months. 

And how the market is ever increasing its pace. The new 

media are blessing and a curse, globalization also. Not to 

mention the automation. A real constant issue that really is 

omnipresent in the trade press. Of course, we are affected by 

it as well. Higher parts variants, smaller batch sizes, greater 

automation and more flexibility should not be in conflict. On 

the contrary, it should be in line. Because the competition 

is increasingly getting tougher. But please do not sacrifice 

quality. And that's the crux. Top notch should be everything 

but it also should be reasonable. So once again it puts the 

production process into the focus. And here is true »Reduce 

to the max«. Also we have our new fully automatic solution 

with maximum output for you. All details can be found on 

page 12.

But before you keep scrolling, you should know one thing: 

This is not a »normal« Report. There were just so many prac-

tical clamping cases that we do not want to withhold, and 

so this time primarily our customers have the say. And only 

secondarily we. So, now you can turn the page and you are 

right in. Be inspired!

Sincerely,
HAINBUCH Executive Board
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PRODUCTS

The HAINBUCH 
modular system

      THAT'S CHILD'S PLAY:

Our clamping solutions give you maximum flexibility. 

Rotating or stationary, manually or hydraulically –  

HAINBUCH clamping devices are in every 

respect »upgradeable«. And converted in no time. 

15 seconds for a change of a clamping head 

change-over, in a minute from external to internal 

clamping or in just two minutes to jaw clamping. 

The adaptations make it possible. That's maxi-

mum benefit with minimal set-up time.

And so very positive for productivity efficiency. You 

only need to choose between the classic round 

RD and the innovative-hexagonal SE variant. It all 

depends on what you plan to machine. But for 

this our experts will tell you all about it and for 

sure will find the right solution for your company. 

That’s how it’s done – »All in one«!
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Clamping head change-over [ 15 sec.]

Clamping device with 
clamping head

Remove clamping head Clamping device without 
clamping head

Insert a clamping head Clamping device set-up

Change-over to mandrel adaptation T211 [ 1 min.]

Remove clamping head Insert MANDO Adapt T211 Fit on segmented clamping 
bushing

Screw in draw bolt Clamping device set-up

Change-over to jaw module [ 2 min.]

Clamping device with 
clamping head

Remove clamping head Insert jaw module Secure jaw module Clamping device set-up

The HAINBUCH modular system – 

   always the suitable clamping device!

The favorites of our customers may soon be your 
favorites as well. Because they offer an infinite number 
or variations and let you experience all the [clamping] 
options and what they have in common. They are well 
thought out, flexible and precise. Exactly what you need 
for efficient manufacturing. Try it!
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Christopher Knöpfle what was your first impres-

sion of Beijing?

CK: The city is simply gigantic. In every respect. I've 

already noticed at the airport. Because there is not 

only 2, but about 50 baggage carousels. And then 

the adventurous taxi ride into town. Surrounded by 

a bustle of honking cars and much more scooters 

on which often half the household is transported. A 

240L garbage can cross on the luggage rack was the 

greatest thing I have seen to be transported.

And what did you experience with the customers?

CK: Successes, I would say. You can tell that the level 

of awareness of HAINBUCH has increased. And so my 

Chinese colleague and I turned a few prospects into 

customers. The first visit was, however, very »trou-

blesome«. To sit one and a half hour in a 32 degrees 

Celsius [90 degrees Fahrenheit] bus ride without air 

conditioning, that is no fun. Especially not in suit and 

tie and in-between Chinese in blue work overalls, see-

ing an overdressed foreigner like me, I was of course a 

welcome sensation for taking photos. The Chinese are 

enthusiastic photo-takers even in their own country. 

We took a taxi for the remaining customer visits, which 

was significantly more relaxing. And air-conditioned.

Speaking of »enthusiasm« how were the products 

at the CIMT received?

CK: A trade show is somehow always a state of emer-

gency. Of course we had the typical trade show panic 

attacks, after we experienced already a couple of 

issues during the set up. Too high supplied presenters,

rickety ladders for the lamp assembly, three meters 

high, dirty transportation vehicles that jeopardized the 

cleanliness of our carpet. And the question: Have we 

forgotten anything? Will everything work? How many 

customers will show up? They came. It was a real 

rush, hardly that the exhibition had opened. And they 

bought. HAINBUCH meanwhile has a very good stan-

ding in China. In one week of the trade show, we have 

increased six fold the customer contacts compared 

to CIMT 2013. Even so there were four non-Chinese 

speaking colleagues scheduled for show duty, it was 

quite a challenge for us to get across the benefits of 

our products. Thankfully there are product catalogs 

and videos, hands and feet, paper and pen. We cer-

tainly worked hard for the delicious Peking duck that 

we could enjoy on the roof terrace. All the better it 

tasted – seasoned with a touch of »success«.

Thanks Christopher 

Knöpfle for this short 

China-CIMT-analysis!

Knöpfle travels...
... AND EXPERIENCES TWO INCREDIBLE WEEKS IN PEKING
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Of course you know exciting technology? But do you 

know OUR EXCITING TECHNOLOGY? After all, you are 

dealing with the inventor of the clamping head. Over 30 

years ago it all started in a garage. 

 

And what has become of it? A success story. So that's how 

it is having visions, you have to live them. No wonder our 

first invention was a sensation: the clamping head was the 

revolution. And the competition has not been stingy in the 

last three decades with copies. But none were as good as 

the original. Why it is like that? Because we have the tinkering 

and innovative drive in our genes. We always want to be the 

first in everything and it’s quite simply against our honor to 

copy anybody else. And probably that is the very reason why 

we are so visionary and passionate about it – regardless of 

whether it comes to products or services.

Our standards are high and so are our goals and for you the 

best is just good enough. That is why we can also be found in 

a variety of industries – from automotive and machine tools to 

aerospace and further to medical technology – and we don’t 

see ourselves as a product, but rather as a system provider. 

With a claim in quality of course: There is THE clamping head 

– and everything else!

HAINBUCH 
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Who would not like having a look behind the scenes? 

But the »backstage« of HAINBUCH is usually not 

open to the public. At the end of June we made an 

exception. What is behind the glass facade? How 

does it look in the manufacturing area and what are 

they actually doing there at HAINBUCH?

The day started off and speeches were given – from 

Marbach’s mayor and the CEO Gerhard Rall, and 

in-between genuine Swabian Maultauschen plus a 

Viertele [quarter] of wine – and for the kids an enter-

taining colorful program. A great day – the pictures 

speak for themselves!

HAINBUCH in Marbach
opens its doors
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